

	
	

	









	




	







	









		

		
		

	
	




	
	


	
	



	
	


	
	
	
	
	
	
		
			
			
		

		
		
	

	

	



	
	
	
	

	







	















	Skip to main content












	

	

	
	

	

	
	












			

			





			






	




	


	
	





	








	

	
	
		
		
		
		
		
		
		
		
		
		
		
		
		
	

	
	
		
		
		
	


















	
		
	

	

	
		
	

	







	
		
		
		

		
		
		
		
			
				
				









	
	    












    
    






    
    







    




    






    
        
        
        
            
            

            

    

    

    

    

    

    


        
            

    

    

    

    

    

    


        
            
                
                    [image: PDF icon]Download This Paper
                    
                
            

        
    
        
    

            
            
                

                

    

    

    

    

    

    


        
            

    

    

    

    

    

    


        
            
                
                    Open PDF in Browser
                    
                
            

        
    
        
    
            
        

    






    
        
    


    
            
            
                
            
            
                
        Add Paper to My Library
        
        

    















	














	
	    







 



	




	







	




































    



			

			
				
				
				
				
				
						
				
				
				
					
						Share:
							
	
	
	


					

					
				
				
				




				
				

    
        
        
        
            

		
		
		

		
            

		
		
		

		
            

            
        

        
    

    


    




				
				
					

					
					Permalink

						Using these links will ensure access to this page indefinitely

						
							
							Copy URL
						

						
				

				
			

		


		
			
				
				




	
	
		
	

	
	
		
		
	

	
	

	
	
	
	The Economics of Resale Price Maintenance

	
    
        
            
            







    
    










    
    
    
    











			
                    ISSUES IN COMPETITION LAW AND POLICY (3-Volume Set),  Kenneth G. Elzinga & David E. Mills, eds., ABA Section of Antitrust Law, 2008
 
        

    
	

	
	
		
		
			22 Pages
		
		

		Posted: 23 Aug 2006
		
			Last revised: 5 Jan 2010
		
		
	

	
		
			
			




	See all articles by Kenneth G. ElzingaKenneth G. Elzinga
University of Virginia - Department of Economics
David E. Mills
University of Virginia - Department of Economics


		

	
	
	
	
	



	
	
	
	
		
	
	
		
			Date Written: December 31, 2009

		
	

	
	
		
		
	

	
	
		
	
	
		Abstract
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